 Introduction is done by the host. They give their 2 minute commercial; why they decided to buy an UnFranchise and what they hope it will do for them and then introduce the main speaker.
Main speaker – introduces self, background, what they do besides or before MA and gives their 2 minute commercial.
Give an outline of how the evening will go:
“Over the next 28 minutes were going to watch a very professional captivating DVD video on;
who Market America is as a company, 
what we do asUnfranchise do as a Unfranchise Owner 
how we as UnFranchise owners get paid and create an ongoing residual income. 
How does that sound? Great!” 

“Then I will speak for a few minutes on the corner stones of our company. 

Now show 28 minute MA DVD.
Two themes that I cover at this point are Internet Marketing and Product Brokerage

“Right now I’d like to do a quick survey. We’re going to hand out what we call a Home Shopping List. Basically it’s an exercise. 
What I want you all to do and just take a moment and check off all the products that you’re buying on a monthly basis, every other month or 3 months. Check off all those products that you’re currently buying.” 

Now speaker is quiet for a few minutes so guests can do that.
All distributors give their guests a Home Shopping List and help them fill it out. 
Note - if a guest does not fill it out or only checks off a couple things that tells the distributor that person is not very interested or is afraid. 

“Now do me favor, let’s have some fun with this just to see truly where your money’s going. Count up all the items and put the total number down below. So, if you counted 48 items, write 48 down below and circle it.” 

(Speaker can have a little fun with this – Give a prize for the highest number of  items checked off.
 “Let me ask you a really important question.”
“Wouldn’t you agree that all the items that you checked off, you are buying these products either monthly, every other month or every 3 months?
Would you all agree with that?”
(They say-yes.) 

“Who can tell me what the difference is between the terms wholesale price and retail price?”
(Get the answer from someone.) 

“Would you also agree when you currently buy these products you have to buy them at retail price, you don’t get to buy at wholesale, you have to buy at retail?” 

“So, let’s make this really clear.” (Smile and chuckle)
“You have money in your checkbook and you are literally spending this money from your checkbook or through your credit or debit card every month, every other month or every 3 months on these products. 
Money is going out of your account to buy these products, right?”
(They say-yes.) 

“So whether you got involved with Market America or not you are spending this money, right?”
(They say-yes) 

“So, we are all in agreement with that.” 

“Now flip up the white page of the Home Shopping Guide.”
“Now what I’m going to talk about is you actually identifying a way to recycle your dollars you are already spending.” 

“For example, who hear takes vitamins or nutritional supplements?”
(Someone raises a hand) 

“Where do you buy them?”
(They say – GNC) 

“Ok, so you are paying retail at GNC” 
“”How much do you spend a month on these?   
(They say-$40 a month) 

 “Now let me show you how to buy these products at wholesale cost and not only are you going to save the retail mark up but you also going to recycle your dollars because these products create Business Volume and IBV which creates commission checks.” 

“Which one is a smarter move – buy products at wholesale cost and get paid commission checks on that product or just to buy the product at full retail?
Which is a better situation?”
(They say-To buy at wholesale and earn BV and IBV.) 

“Right, that’s the bottom line to this business!”
“If you walk away understanding that that’s what this business is about, then you clearly understand what kind of business you’re buying.” 

“You’re buying a distribution company where you get to buy 2000 products at wholesale that you’re ALREADY spending money on.”
“This isn’t about spending extra money.” 

“These are products that you’re already spending money on, but we buy them at wholesale instead of retail as well as that money getting recycled and coming back to us on Mondays as a commission check.”
 

“In addition, the money we are currently spending on line at retail stores on the internet now goes through the portal and comes back to us as commission checks on Mondays”. 

Close –

MA Financial Info.. Gowth every  quarter since inception… we are not on trial. 

4 Income streams

Retail profit

BV checks

IBV checks

Paid Per Click.. coming..

Cash Back for both UFO’s and specifically focus on how they as customers can earn 2% cahs back and .5% cash back on referrals.
“I want to thank you all, ladies and gentlemen, for coming out tonight.”
“Obviously, you all came out for different reasons.” 

“Some of might have just been here to evaluate this for someone friends.”  

“Some of might have come out because your specifically looking for a way to improve your own financial situation. You’re someone who’s willing to do something about it” 

“Other people may be looking for a retirement fund.” 

“Whatever your reason is that brought you here tonight, my hope is that you found some information on this business that certainly can help you achieve that goal.” 

“When I saw this business plan, a couple people popped into my mind who I knew were looking to improve their financial situation and who were willing to do something about it.” 

“And perhaps a couple people popped into your mind.”
“I’m sure many of you as you watched the video probably were thinking of a couple key people that are seriously looking at improving their financial situation and are willing to do something about it.” 
OR 
“You might of been thinking of people that you trust, admire and respect that before you buy this business that you’d want to put this business in front of.” 

“On a scale of 1 to 10, 1 being ‘I’m not interested at all in bringing any more money into my life. And 10 being  - you’ve seen the business plan now for the third time and you clearly understand the power behind this business, this brilliant compensation plan and you’re ready to get started.” 

4, 5 6 ‘This looks really intriguing; I have to see this again because I’ve got some questions I want to get answered’.”  I’m thinking why not get my 2% cash back on my own shopping and .5% cash back based on all the customers that I refer’.” 

 Turn to the person who invited you and give them a number so they are best able to give you information to direct you in the right way.” 
 “I’ll be available now to go around and answer questions individually.” 

